
[Month YYYY] â€“ [Month YYYY]

[Month YYYY] â€“ [Month YYYY]

[Year]

[Full Name]
[City, State]  |  [Phone Number]  |  [Email Address]  |  [LinkedIn URL]

PROFESSIONAL SUMMARY
[Brief summary highlighting B2B sales, relationship building, account management, and business
development experience in corporate environments.]

CORE COMPETENCIES
[Enterprise Sales]
[Corporate Account Management]
[Lead Generation]
[Strategic Partnerships]
[Contract Negotiation]
[CRM Tools (Salesforce, HubSpot, etc.)]
[Sales Forecasting & Analytics]

PROFESSIONAL EXPERIENCE
[Job Title] - [Company Name]

[Quantifiable achievement: e.g., Grew portfolio revenue by X% by expanding into Y new accounts.]
[Responsible for managing key corporate clients and securing renewals.]
[Developed tailored sales strategies for enterprise customers.]

[Job Title] - [Company Name]
[Prospected and secured partnerships with Fortune 500 clients.]
[Oversaw contract negotiations and implemented multi-year agreements.]

EDUCATION
[Degree Earned], [University Name]

CERTIFICATIONS
[Certification Name], [Year]
[Certification Name], [Year]


